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Question: 1
An account manager is meeting with a customer who is interested in a Cisco IP Communications
solution. The customer needs to support a variety of analog devices, voice mail, auto attendant,
and 200 users. Which solution should the account manager discuss with this customer?
A. A full Cisco CallManager solution
B. A full Cisco CallManager solution with Cisco Unity
C. Cisco CallManager Express
D. Cisco CallManager Express with Cisco Unity Express
Answer: D
Question: 2
One of your potential customers has concerns about choosing a Cisco IP Communications
solution because, according to the competition, IP telephony solutions cost more than they are
worth. Which strategy would be most appropriate to defuse this concern?
A. Unlike traditional office environments where voice and data are separate, Cisco IP
Communications supports the idea of a converged network where the telephony and IP
components are integrated.
B. An IP-enabled PBX inevitably reaches a point called the golden phone, at which an addition
requires more than just a phone. In fact, it requires a card to support the phone, and possibly a
new shelf of a cabinet to house the card. These upgrades end up being very costly and offer
the customer no flexibility to implement nonproprietary solutions in the future.
C. With low operating and capital costs, a Cisco IP Communications deployment will pay for itself
in 18 months on average and will provide an average annual savings per user of US$334. The
drivers of the ROI are determined by the unique network circumstances of the customer, such
as the speed of migration, the remaining life on the PBX, and the extent of the data upgrade.
D. Cisco IP Communications solutions are based on tested and verified designs that ensure rapid
ROI. Cisco or its IP telephony specialized channel partners can also customize these solutions
to meet business demands and realize cost savings resulting from existing equipment or
applications.
Answer: C
Question: 3
Organizations that embrace Cisco IP Communications solutions are able to interoperate with
existing TDM systems and applications, as well as support which two traditional telephony
networking standards? (Choose two.)
A. QSIG
B. BGP
C. SIP
D. TDM
E. DPNSS
Answer: A, E
Question: 4
The IT manager from a prospective client organization explains that their network is overloaded.
The network has been in use since 2002 with minimal upgrades, and is composed of several
different devices from different vendors. E-mail is slow, the voice-mail system is outdated, and
employee productivity and responsiveness are suffering.
Given this scenario, which business driver is most appropriate to sell a Cisco IP Communications
solution?
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A. Reduce operating costs
B. Increase revenue generation
C. Facilitate future expansion
D. reduce the number of employees
Answer: A
Question: 5
You require an easy-to-use, web-enabled tool to demonstrate to a prospective customer the
benefits of a converged network in terms of productivity enhancements and real estate savings.
Which tool should you use?
A. Cisco ROI analysis
B. Cisco CNIC
C. business case from the industry of the prospect
D. customized hurdle rate analysis
Answer: B
Question: 6
An account manager is meeting with a service provider that has installed Cisco CallManager
Express at a large number of its subscriber sites. The customer wants to maintain and
troubleshoot Cisco CallManager Express remotely. Which Cisco CallManager Express feature
makes this possible?
A. CiscoWorks VPN/Security Management Solution
B. Cisco Network Analysis Module
C. command-line interface
D. CiscoWorks IP Telephony Environment Monitor
Answer: C
Question: 7
Which two baseline discovery questions would be most appropriate to ask an IT manager?
(Choose two.)
A. In how many locations do you have Cisco routers deployed?
B. Would installing Cisco IP Communications Express with other business systems reduce the
complexity of your IP infrastructure?
C. How many platforms do you intend to use for call processing and voice mail?
D. Do you anticipate growth in the number of employees over the next few years?
Answer: A, C
Question: 8
A potential customer has several global offices, including one in North America, two in France,
and one in Germany. This prospect is investigating cost-effective voice mail and auto attendant,
and has asked for your recommendation. What application would best meet the needs of the
customer?
A. Cisco Unity Express
B. Cisco Unity
C. customized XML applications
D. Cisco CallManager
Page 2 of 27

Pass4SureOfficial.com Lifetime Membership Features;
-

Pass4SureOfficial Lifetime Membership Package includes over 2500 Exams.
All exams Questions and Answers are included in package.
All Audio Guides are included free in package.
All Study Guides are included free in package.
Lifetime login access.
Unlimited download, no account expiry, no hidden charges, just one time $99 payment.
Free updates for Lifetime.
Free Download Access to All new exams added in future.
Accurate answers with explanations (If applicable).
Verified answers researched by industry experts.
Study Material updated on regular basis.
Questions, Answers and Study Guides are downloadable in PDF format.
Audio Exams are downloadable in MP3 format.
No authorization code required to open exam.
Portable anywhere.
100% success Guarantee.
Fast, helpful support 24x7.

View list of All exams (Q&A) downloads
http://www.pass4sureofficial.com/allexams.asp
View list of All Study Guides (SG) downloads
http://www.pass4sureofficial.com/study-guides.asp
View list of All Audio Exams (AE) downloads
http://www.pass4sureofficial.com/audio-exams.asp
Download All Exams Samples
http://www.pass4sureofficial.com/samples.asp
To purchase $99 Lifetime Full Access Membership click here
http://www.pass4sureofficial.com/purchase.asp
3COM
ADOBE
APC
Apple
BEA
BICSI
CheckPoint
Cisco
Citrix
CIW

CompTIA
ComputerAssociates
CWNP
DELL
ECCouncil
EMC
Enterasys
ExamExpress
Exin
ExtremeNetworks

Filemaker
Fortinet
Foundry
Fujitsu
GuidanceSoftware
HDI
Hitachi
HP
Huawei
Hyperion

IBM
IISFA
Intel
ISACA
ISC2
ISEB
ISM
Juniper
Legato
Lotus

LPI
McAfee
McData
Microsoft
Mile2
NetworkAppliance
Network-General
Nokia
Nortel
Novell

OMG
Oracle
PMI
Polycom
RedHat
Sair
SASInstitute
SCP
See-Beyond
SNIA

Sun
Sybase
Symantec
TeraData
TIA
Tibco
TruSecure
Veritas
Vmware

